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1968 Editorial Index 





ADVERTISING: 


Hire a ‘silent salesman’ 

What type of advertising do farm store dealers 
rely on? 

5 ways to make your direct mail sell more... 
or, the case for direct mail 


AGRICULTURAL CHEMICALS: 


Factors affecting fertilizer profits 

Agricultural chemicals rated on 5 points 

Contract spraying solves expansion dilemma .. 
Urgent need for men trained in crop protection .. 
Custom service work: Nuisance or opportunity? .. 
Oils increase Atrazine effeet 

Close cooperation with customers pays off 

To make aerial application pay: .............. Sepi., 
Sprayer specialist 


ANIMAL HEALTH: 


Dairy barn insecticides tested 

PUGPSO MUBTINIGH FOSORICR! . .. occ cccsciccsccsces Apr., 

Proper foot care essential for horses 

Spring training is essential 

Vaccinate horses for encephalomyelitis 

Foundering in horses 

University researchers probe an age-old problem: 
parasites in horses 

Nutrition of young horses 

The farm store's stake in animal health 

BASICS OF IMMUNOLOGY 

Control measures for poultry lice, mites 

Texas dealer attacks livestock health problem in 
two ways 

Survey shows an.mal health major problem 

7 most troublesome pet health problems 


ANIMAL HEALTH PRODUCTS: 


Animal health products produce $100,000 volume. .Jan., 

Animal health specialist 

Don't over overlook the profit potential in animal 
health products 


CASE HISTORIES: 


Grain handling 

Small animal feeders are big business for Oklahoma 
dealer 

Animal health products produce $100,000 volume. .Jan., 

Pelleting, pig weighing program increases feed 
sales 30% in | year 

Indiana dealer shifts with trend to less feeding and 
more grain 

Egg farm operation is protable sideline for Texas 
feed dealer 

Arkansas dealer's pig program tuned to 1970 

Robertson's must be good—all the truckers stop 
here 

Animal health specialist 

Grass seed sales blossom with Texas pasture 
renovation 


PPPVUBPVPVP 


PPPPIP 


PPPID 


PUP 


Major articles published in Farm Store Mer- 
chandising during 1968 are indexed in the 
following list, according to subject matter. 
Articles within the subject matter esteem are 
listed in chronological order of appearance. 


Contract spraying solves expansion dilemma 

Farm chemical sales grow seven fold in three years. Mar., 

Profitable farm service center rises out of ashes of 
disaster 

To sell horse supplies, you have to get involved ... 

Californian sell: complete crop care 

Don't overlook lawn-garden supply sales potential. .Apr., 

Automation, flexibility built into Missouri feed mill May, 

Floridian rides new trend 

He wouldn't take no for an answer 

Close cooperation with customers pays off 

Did success spoil T. J. Elkins? 

Don't overlook the profit potential 
health products 

The personal touch pays off 

He sells by example 

His business has gone to the hogs 

Try the ‘soft sell’ 

Market analysis points to sales 

Milt Simms helps make the desert bloom 

To make aerial application pay: ..........+.04- Sept., 

Expert advice pays off 

Know your community 

Diversification really helps 

Programs and promotions are necessary to build 
sales 
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Employee training program doubles feed sales ... 

Survey points out potential of 3,000 ton feed sales 
market 

Diversification came naturally 

Middlebury Grain helps its hog feed customers to 
remain independent 

Complete management service 

Sprayer specialist 

Self service concept helps hold down costs 

Complete line sells horse set 

Shopping ease gets star billing 


CREDIT: 


Retailing for profit 
Factors affecting fertilizer profits 


CUSTOMER RELATIONS: 


Winning and keeping customers 

Custom sprayers talk about . . 
FARMERS’ OBJECTIONS 

Close cooperation with customers pays off 

A satisfied farmer is your best customer 


DEALER PROBLEMS: 


Grain handling 
Applicators can help control pesticide drift 
Air pollution, toxigenic and bacteriological factors 
may affect grain profits 
Factors affecting fertilizer profits 
Bond Bet wéur Uke OO HE nsec cc cecsscerscecvn Mar., p. 
Winning and keeping customers 
Problems crop up with corn moisture testers 
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A company meets its top dealers 

Custom sprayers talk about . 
FARMERS’ OBJECTIONS 

Dealers charged with recommending too much 
fertilizer to farmers 

Air pollution problem will get bigger 

Be flexible, stay competitive, farm store panel tells 
dealers 

The fertilizer information gap 


EDITORIALS: 


Field crop irrigation coming soon 

Give fertilizer a forward look 
Agricultural chemicals rated on 5 points 
Custom service work: Nuisance or opportunity? .. 
Seed distribution disorganized 

Air pollution problem will get bigger 
Exciting start for 1968 crop year 
Taking the work out of irrigation 

Who will dry and store the grain? 

The farm store's stake in animal health 
Some warning flags raised 


EMPLOYEES: 


Don't bet your life on HW! ....ccccccccccsseces Mar., 
Personnel training in sales technique 

Checklist for developing a training program 

Employee training program doubles feed sales ... 


FARMER CUSTOMER SURVEY: 


Survey lists 1968 midwest farmer buying intentions Feb., 
Farms not owning a chainsaw 

Survey reports farm ownership of equipment 

Farmers consider dealer top information source .. 

The fertilizer information gap 


Small animal feeds are big business for Oklahoma 
dealer 

Pelleting, pig weighing program increases feed 
sales 30% in | year 

Trends in feed mill design ay, 

Automation, flexibility built into Missouri feed mill May., 

Glossary of feed mill and milling terms 

Did success spoil T. J. Elkins? 

Market analysis points to sales 

Employee training program doubles feed sales ... 

Survey points out potential of 3,000 ton feed sales 
market 

Wyoming ranchers like mobile milling service .... 

Middlebury Grain helps its hog feed customers to 
remain independent 

Shopping ease gets star billing 


FERTILIZER, SOIL CONDITIONERS: 


New developments in liquid fertilizer 

‘Fertigation'—liquid fertilizer injected by irrigation 
—works for Floridians 

Discrepancy in fertilizer tonnage figures noted .. 

Kansas farmers are turning to fall fertilization 

New developments in dry bulk blending 
fertilizers 

The cost of distributing fertilizer 

Loans for fertilizer dealers 

Soil sample use up in Ohio 

Factors affecting fertilizer profits 

Limestone does for the soil what Tums do for the 


Dealers charged with recommending too much 
fertilizer to farmers 

Spring fertilizer sales outlook is optimistic 

Fifth annual fertilizer equipment guide 
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Fertilizer equipment 

Bulk blend economics 

The fertilizer information gap 

Milt Simms helps make the desert bloom 
Expert advice pays off 

A satisfied farmer is your best customer 
The liquid image .. . or, why sell liquid fertilizers? Nov., 
Fall fertilization requires careful application ....Nov., 


FINANCING: 


Loans for fertilizer dealers 

Factors affecting fertilizer profits 

An economic analysis of the management of Kansas 
grain cooperatives 
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An economic analysis of the management of Kansas 
grain cooperatives 


GRAIN HANDLING: 


Grain handling 

lf elevators don't gear for it farmers will dry, 
store their own 

Should farmers consider buying grain dryers? 

High moisture corn can offset early harvest advan- 
tages 

lowa cooperative expands 
demands 

Adjustments in the country grain elevator business. 

Air pollution, toxigenic and bacteriological factors 
may affect grain profits 

Aeration can cut grain spoilage ........... oie ie 

An economic analysis of the management of Kansas 
grain cooperatives 

Problems crop up with corn moisture testers 

An economic analysis of the management of Kansas 
grain cooperatives 

Floridian rides new trend 

Who will dry and store the grain? 

Who will dry the corn? 


HORSE SUPPLIES: 


Robertson's must be good—all the truckers stop 
here 
To sell horse supplies, you have to get involved . 
Youth spearhead back-to-nature move with horses. .Apr., 
Horse nutrition research: ...........cscccccces Apr., 
Spring training is essential 
Continued rapid growth predicted for 
market 
The horse market 
Complete line sells horse set 


to meet wet corn 


Feb., 


MANAGEMENT: 


New developments in liquid fertilizer 

Distribution of farm supplies 

The cost of distributing fertilizer 

Air pollution, toxigenic and bacteriological factors 
may affect grain profits 

DSR CNet OME ETO OND oie cicciccincice ve wcveeis Mar., 

Winning and keeping customers 

An economic analysis of the management of Kansas 
grain cooperatives 

Personnel training in sales technique 

Computer spots profit leaks 

An economic analysis of the management of Kansas 
grain cooperatives 

A company meets its top dealers 

The rush to ‘integrated’ distribution 

Marketing policies of major suppliers 

Checklist for developing a training program 

Ten costly mistakes to avoid 

What other dealers have done 

Don't underestimate power of your store front .... 

The rush to ‘integrated’ distribution 
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Bulk blend economics 
Truck leasing 
The advantages of computerized inventory control. Nov., 


MERCHANDISING: 


Animal health products produce $100,000 volume. .Jan., 
Hire a ‘silent salesman’ 
Winning and keeping customers 
Custom sprayers talk about . . 
FARMERS' OBJECTIONS 
How to get the order. . 


MERCHANDISING CLINIC: 


Mass displays 

Showmanship 

Price all merchandise 

The first 10 words are the most important 
Effective demonstrations 

Good lighting is a powerful salesman 
First impressions are important 

The weekly sales meeting 

Put yourself in your customer's shoes 


PESTICIDES: 


Applicators can help control pesticide drift 

Man vs. weeds: We may win yet 

Pesticides are a boon to America's millions. 
pesticides REALLY necessary? 

Use caution when selecting herbicide mix 

Corn root worm control is best with banding .. 

Control measures for poultry lice, mites 

Pesticide usage growth predicted to be 5-7% .... 


POWER EQUIPMENT: 


Selling lightweights to both markets 
PROMOTIONS: 


Pelleting, pig weighing program increases feed 
sales 30% in | year 

Try the ‘soft sell’ 

Programs and promotions are necessary to build 
sales 

What type of advertising do farm store dealers 
rely on? 

5 ways to make your direct mail sell more . 
or, the case for direct mail 


SEED: 


What's happening in the forage seed business—and 

Inoculating soybeans pays 

Two barley crops per season harvested 

Grass seed sales blossom with Texas 
renovation 

Seed distribution disorganized 

Super seed can lead to super trouble 


SERVICE: 


No one owes you his patronage 

Retailing for profit 

Service is still the most important item you can 
offer to a dealer 

Custom rates—upward trend in custom rates con- 
tinues across country 


SIGN OF THE MONTH: 


Soil building pays off in bigger crops 
Horse feed and supplies 


STORE INTERIORS, DISPLAYS: 


Ten costly mistakes to avoid 
What other dealers have done 
Don't underestimate power of your store front .... 
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SURVEYS: 


Soil sample use up in Ohio 

Survey lists 1968 midwest farmer buying intentions. Feb., 

An economic analysis of the management of Kansas 
grain cooperatives 

Survey shows animal health major problem 

Diversification apparent in five state swing . 

Custom rates—upward trend in custom rates con- 
finwes across Couity ....cccccoscsccs cccee 

What type of advertising do farm store dealers 
PN. thc cha dinosnadaceeksaveue anieces 


TRENDS: 


Grain handling 

What's happening in the forage seed business—and 
why 

New developments in liquid fertilizer 

If elevators don't gear for it farmers will dry, store 
their own 

Should farmers consider buying grain dryers? .... 

High moisture corn can offset early harvest advan- 
tages 

‘Fertigation'—liquid fertilizer injected by irrigation 
—works for Floridians 

lowa cooperative expands to meet wet corn de- 
mands 

Arkansas dealer's pig program tuned to 1970 

Adjustments in the country grain elevator bugjness. .Feb., 

Retailing for profit 

Discrepancy in fertilizer tonnage figures noted ...Feb., 

Kansas farmers are turning to fall fertilization ....Feb., 

New development in dry bulk blending of ferti- 
lizers 

Distribution of farm supplies 

The cost of distributing fertilizer 

Loans for fertilizer dealers 

Soil sample use up in Ohio 

Factors affecting fertlizer profits 

Survey lists 1968 midwest farmers buying inten- 
MOR. 45.0 sknnsne ds send owsenaeanueenawe ..»Feb., 

An economic analysis of the management of Kansas 
grain cooperatives 

1958 - 1968 

Urgent need for men trained in crop protection... 

Computer spots profit leaks 

Youth spearhead back-to-nature move with horses. .Apr., 

Horse trading isn't a lost art 

An economic analysis of the management of Kansas 
grain cooperatives .... -Apr., 

Farm ponds provide fun, recreation and protection. Apr., 

Continued rapid growth predicted for horse market Apr., 

A company meets its top dealers 

Trends in feed mill design 

The rush to ‘integrated’ distribution 

Floridian rides new trend ... 

Marketing policies of major suppliers 

The rush to ‘integrated’ distribution 

Survey reports farm ownership of equipment .... 

U.S. role in food crisis undergoing reappraisal .... 

Farmers consider dealer top information source .. 

Bulk blend economics ..........- hoebeibaoaens 

Ag graduates are in demand . 

Truck leasing 

The horse market 

Who will dry the corn? 

Diversification apparent in five state swing 

Some warning flags raised .......-..eeeeeeeees 

What type of advertising do farm store dealers 
COW OBE oo. 0010000100 0006560604006 eave 

Pesticide usage growth predicted to be 5-7% ....Nov., 

The advantages of computerized inventory control Nov., 

The liquid image . . . or, why sell liquid fertilizer? Nov., 

Custom rates—upward trend in custom rates con- 
tinues across country .........e.ee00. «+ +.Nov., 
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